Avoid Costly Mistakes
Small Business Development Center When Buying or Selling a Business

‘ INDIANA Business Valuation Assistance

What Is Business Valuation?

The business valuation process is used to determine a fair market price for a business. Evaluating the worth
of a business is critical when buying or selling a business or part of its ownership. It is the only way one can
accurately judge the value of a business. Many business owners will evaluate their business annually as
another way to measure their company’s financial health.

The Business Valuation Process

Running business valuation reports require copies of a company’s historical income statements (five years is
ideal) and a current balance sheet. The business owner should also be available to answer a series of ques-
tions evaluating the competition, the maturity of the industry, and a number of other outside business condi-
tions.

It is strongly advised to hire a CPA and lawyer specializing in business valuation to assist with the buying and
selling of a business. Before reaching this step however, the Indiana Small Business Development Center can
help by running preliminary valuation reports that will allow us to suggest a realistic asking price.

Using a licensed valuation program, the Indiana Small Business Development Center, helps clients value their
business using four industry recognized valuation methods. Reports are available at all ISBDC regional
offices.

Business Valuation Methods
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This cooperative agreement is partially funded by the U.S. Small Business Administration. SBA's funding is not an endorsement of any
products, opinions or services. SBA funded programs are extended to the public on a non-discriminatory basis.
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